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Thinking of selling your home? Read this letter first. 

This letter reveals how an average 
negotiator can avoid being 
taken advantage of by a professional. 

First, the Bad News. There is a good chance that the buyer of your home will be a great negotiator. If you don't know anything about negotiating, then you risk getting taken advantage of by them. 

Now for the Good News. This letter reveals how an average negotiator can avoid being taken advantage of by a better negotiator. 

There are two things that determine 

who wins a negotiation. 

· The motivation of the people negotiating. 

· How skilled they are at negotiating.  

Here is a story that is played out every day, all across America. This happens over and over again. 
There is a good chance it could happen to you.  

A seller is selling his home. He is an average negotiator. Not that great. But, not horrible either. Unfortunately...
He is a motivated seller.  

· He has had the home on the market for 8 months. 

· He has already relocated to another city. 

· The home and associated upkeep have been stressing him out. 
· He is super busy at work and doesn’t have the emotional energy to deal with another problem. 

A buyer wants to buy his home. The buyer is highly motivated to buy this home because it is the perfect home for him. He has been looking for a home just like this for a long time and couldn’t find it. 

So, the buyer is highly motivated to buy this home. In fact, his wife is scared that if they negotiate too hard, then they will lose this house!  

This buyer is an incredible negotiator. 

He’s cool and collected. First, he gathers all the facts. He finds out that the home hasn’t been shown in 2 months. Then, he finds out the seller has already moved. 

He looks the seller up on Facebook and stumbles across a rather revealing Facebook Post. The seller vented about real estate and how badly he wants to sell the house. Now, let’s ask ourselves a question. 

Who do you think is going to win this negotiation? 

Yep. The buyer. Yes, both people are motivated. But, one did a better job at negotiating. As a result he wins! He buys the home for $43,000 less than the fair market value.

Don’t let this happen to you!
I put together a free report that anyone can use to negotiate a higher sales price for their home. It has tips and advice that even a caveman could use. Here is how you can request a free, copy of my Negotiating Report (Without Obligation.)
Free Report Reveals: 

How To Negotiate The Best 

Sales Price For Your Home.

Here are a few of the things I reveal in this report:

· The most common mistake that novice home sellers make and how to avoid making it when selling your home.  
· The single most important thing you can do when negotiating with a buyer if you want to sell your home for the highest price possible. (You would be surprised, but most Realtors don't do this.) 

· How to immediately gain the upper hand in any negotiating situation, even if you don't know anything about negotiating.  
To Claim A Free Copy Of The Report (Without Obligation), 

How To Negotiate The Best 

Sales Price For Your Home.

Email me at xxxx or call me at xxxx.
 (My software will automatically reply back 

to your cell phone with a link to the report.) 

Don’t settle for less than you deserve! Request a copy of this report today. In the meantime, if you have any real estate questions, then do not hesitate to send me an email at Name@Email.com.

Well, that's it for me. Thank you for reading this letter. I wish you the best of luck with your home sale. 
Best Regards,


Your Name

Your Real Estate Company

Website: YourWebsite.com
Phone: (333) 555-1212

Email: Name@Email.com
P.S. Don't allow yourself to be taken advantage of by a professional negotiator. I put together a free report that anyone can use to negotiate a higher sales price for their home. 
It has tips and advice that even a caveman could use. Here is how to request a free copy.

Free Report Reveals: 

How To Negotiate The Best 

Sales Price For Your Home.

Here are a few of the things I reveal in this report:

· The most common mistake that novice home sellers make and how to avoid making it when selling your home.  
· The single most important thing you can do when negotiating with a buyer if you want to sell your home for the highest price possible. (You would be surprised, but most Realtors don't do this.) 

· How to immediately gain the upper hand in any negotiating situation, even if you don't know anything about negotiating.  
To Claim A Free Copy Of The Report 
(Without Obligation),
How To Negotiate The Best 

Sales Price For Your Home.

Email me at xxxx or call me at xxxx.
"The Buyer Of Your 


Home Might Be A 


Skilled Negotiator."


If You Are Not Prepared To Negotiate, Then You Could Sell Your House For $10,000 To 


$20,000 Less Than That Buyer 


Is Willing To Pay For It.
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Will the buyer of your 


home be a professional negotiator?
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Your Name


Your Brokerage
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